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THIS PRESENTATION AND ITS CONTENTS ARE CONFIDENTIAL AND ARE NOT FOR RELEASE, PUBLICATION OR DISTRIBUTION, IN WHOLE OR IN PART, DIRECTLY OR INDIRECTLY, IN OR INTO OR FROM CANADA, JAPAN, SOUTH AFRICA OR ANY JURISDICTION WHERE SUCH DISTRIBUTION IS UNLAWFUL, WHETHER
TO SECURITIES ANALYSTS OR ANY OTHER PERSONS.

The information contained in these slides and communicated verbally to you, including the speech(es) of the presenter(s) and any materials distributed at or in connection therewith (together the “Presentation”) has been prepared by and is the sole responsibility of Shanta Gold Limited (the “Company”), in
connection with the proposed placing (the “Placing”) of ordinary shares in the capital of the Company (the "Placing Shares") and the proposed admission of the Placing Shares to trading on the AIM market of London Stock Exchange plc. Making this Presentation available in no circumstances whatsoever implies
the existence of a commitmentor contract by or with the Company, or any of its affiliated entities, or any of its or their respective subsidiaries, directors, officers, representatives, employees, advisers or agents ("Affiliates") for any purpose.

The Presentation does not constitute or form part of an admission document, listing particulars or a prospectus relating to the Company or any offer for sale or solicitation of any offer to buy or subscribe for any securities nor shall it or any part of it form the basis of or be relied on in connection with, or act as any
inducement to enter into, any contract or commitment whatsoever or constitute an invitation or inducement to engage in investment activity under section 21 of the Financial Services and Markets Act 2000, as amended. The Presentation does not constitute a recommendation regarding any decision to sell or
purchase securities in the Company. This Presentation and its contents are confidential and are being supplied to you for your own information and may not be distributed, transmitted, published, reproduced or otherwise made available to any other person, in whole or in part, directly or indirectly, for any purposes
whatsoever. In particular, this Presentation and the information contained herein is restricted and is not for release, publication or distribution, in whole or in part, directly or indirectly, and may not be taken or transmitted, in, into or from Australia, Canada, Japan, New Zealand or the Republic of South Africa and
may not be copied, forwarded, distributed or transmitted in or into Australia, Canada, Japan, New Zealand, the Republic of South Africa, or any other jurisdiction in which such release, publication or distribution would be unlawful. The distribution of this Presentation in other jurisdictions may be restricted by law,
and persons into whose possession this Presentation comes should inform themselves about, and observe, any such restrictions. Any failure to comply with these restrictions may constitute a violation of the laws of the relevant jurisdiction. Without limitation, this document is not an offering circular under any
applicable laws

This document has not been approved by an authorised person under Section 21 of the Financial Services and Markets Act 2000 (“FSMA”). This Presentation does not constitute, and the Company is not making, an offer of transferable securities to the public within the meaning of sections 85B and 102B of FSMA
and it is being delivered for information purposes only to persons in member states of the European Economic Area who are “qualified investors” within the meaning of Article 2(1)(e) of the Prospectus Regulation (Regulation (EU) 2017/1129) ("Qualified Investors"). In addition, in the United Kingdom, this
Presentation is being made only to, and is directed only at, Qualified Investors (i) who have professional experience in matters relating to investments falling within Article 19(5) of the Financial Services and Markets Act 2000 (Financial Promotion) Order 2005, as amended (the "Order") and Qualified Investors
falling within Article 49(2)(a) to (d) of the Order, and (ii) to whom it may otherwise lawfully be communicated (all such persons together being referred to as “relevant persons”). This Presentation must not be acted on or relied on (i) in the United Kingdom, by persons who are not relevant persons, and (ii) in any
member state of the European Economic Area other than the United Kingdom, by persons who are not Qualified Investors. Any investment or investment activity to which this Presentation relates is available only to (i) in the United Kingdom, relevant persons, and (ii) in any member state of the European
Economic Area other than the United Kingdom, Qualified Investors, and will be engaged in only with such persons. This Presentation must not be acted on or relied on (i) in the United Kingdom, by persons who are not relevant persons, and (ii) in any member state of the European Economic Area other than the
United Kingdom, by persons who are not Qualified Investors. Any investment or investment activity to which this Presentation relates is available only to (i) in the United Kingdom, relevant persons, and (ii) in any member state of the European Economic Area other than the United Kingdom, Qualified Investors,
and will be engaged in only with such persons.

The Placing Shares have not been, and will not be, registered under the U.S. Securities Act of 1933, as amended (the "Securities Act"), or under the applicable securities law or with any securities regulatory authority of any state or jurisdiction of the United States or under the securities laws of Australia, Canada,
Japan, New Zealand, the Republic of South Africa or any state, province or territory thereof or any other jurisdiction outside the United Kingdom and may not be taken up, offered, sold, resold, taken up, exercised, renounced, pledged, transferred, delivered or distributed, directly or indirectly, through CREST or
otherwise, within, into or from Australia, Canada, Japan, New Zealand or the Republic of South Africa, or to, or for the account or benefit of, any person with a registered address in, or who is a resident or ordinary resident in, or a citizen of such jurisdictions or to any person in any country or territory where to do so
would or might contravene applicable securities laws or regulations except pursuant to an applicable exemption or in a transaction not subject to any applicable securities laws.

This Presentation may contain inside information with regard to the Company and/or its securities. By accepting this Presentation you agree not to use all or any of the information contained herein (except to the extent it has lawfully been made public) to deal, advise or otherwise require or encourage another
person to deal in the securities of the Company or engage in any other behaviour which amounts to the criminal offence of insider dealing under the Criminal Justice Act 1993 or the civil offence of insider dealing under the Market Abuse Regulation (2014/596/EU) (“MAR”) or other applicable laws and/or regulations
in other jurisdictions. This Presentation may contain information which is not generally available, but which, if available, would or would be likely to be regarded as relevant when deciding the terms on which transactions in the securities of the Company should be effected. Unreasonable behaviour based on such
information could result in liability under the market abuse provisions of MAR. This Presentation does not constitute a prospectus or offering memorandum or an offer in respect of any securities and is not intended to provide the basis for any decision in respect of the Company or other evaluation of any securities
of the Company or any other entity and should not be considered as a recommendation that any investor should subscribe for, purchase, otherwise acquire, sell or otherwise dispose of any such securities.

Solely for the purposes of the product governance requirements contained within: (a) EU Directive 2014/65/EU on markets in financial instruments, as amended ("MiFID II"); (b) Articles 9 and 10 of Commission Delegated Directive (EU) 2017/593 supplementing MiFID II; and (c) local implementing measures (together,
the "MiFID II Product Governance Requirements"), and disclaiming all and any liability, whether arising in tort, contract or otherwise, which any "manufacturer" (for the purposes of the MiFID III Product Governance Requirements) may otherwise have with respect thereto, the Placing Shares have been subject to a
product approval process, which has determined that the Placing Shares are: (i) compatible with an end target market of (a) retail investors, (b) investors who meet the criteria of professional clients and (c) eligible counterparties, each as defined in MiFID II; and (ii) eligible for distribution through all distribution
channels as are permitted by MiFID II (the "Target Market Assessment"). Notwithstanding the Target Market Assessment, distributors should note that: the price of the Placing Shares may decline and investors could lose all or part of their investment; the Placing Shares offer no guaranteed income and no capital
protection; and an investment in the Placing Shares is compatible only with investors who do not need a guaranteed income or capital protection, who (either alone or in conjunction with an appropriate financial or other adviser) are capable of evaluating the merits and risks of such an investment and who have
sufficient resources to be able to bear any losses that may result therefrom. The Target Market Assessment is without prejudice to the requirements of any contractual, legal or regulatory selling restrictions in relation to the Placing. Furthermore, it is noted that, notwithstanding the Target Market Assessment,
investors will only be procured who meet the criteria of professional clients and eligible counterparties. For the avoidance of doubt, the Target Market Assessment does not constitute: (a) an assessment of suitability or appropriateness for the purposes of MiFID II; or (b) a recommendation to any investor or group of
investors to invest in, or purchase, or take any other action whatsoever with respect to the Placing Shares. Each distributor is responsible for undertaking its own target market assessment in respect of the Placing Shares and determining appropriate distribution channels.

Liberum Capital Limited (“Liberum”) and Tamesis Partners LLP (“Tamesis”), who are authorised and regulated in the United Kingdom by the Financial Conduct Authority, are acting for the Company and no-one else in connection with the contents of this document and will not be responsible to anyone other than the
Company for providing the protections afforded to the clients of Liberum and Tamesis or for affording advice in relation the contents of this document or any matters referred to herein. Nothing in this paragraph shall serve to exclude or limit any responsibilities which Liberum and Tamesis may have under FSMA or
the regulatory regime established thereunder (including in the case of negligence, but excluding any liability for fraud, death and/or personal injury).

Apart from the responsibilities and liabilities, if any, which may be imposed on Liberum and Tamesis by FSMA or the regulatory regime established thereunder, Liberum and Tamesis accept no responsibility whatsoever, and make no representations or warranty, express or implied, in relation to the contents of the
Presentation, including the accuracy, completeness or verification or for any other statement made or purposed to be made by it, or on behalf of it, the Company, the directors or any other person in connection with the Company, its shares or the matters referred to herein, and nothing in the Presentation is or shall
be relied upon as a promise or representation in this respect, whether as to the past or future. Liberum and Tamesis accordingly disclaims all and any liability whether arising in tort, contract or otherwise (save as referred to above), which it might otherwise have in respect of the Presentation or any such statement.

This Presentation may be considered an offering memorandum under Canadian securities laws, thereby granting the potential Canadian investors statutory rights and contractual rights of action. Securities legislation in certain provinces of Canada may provide a investor with remedies for rescission or damages if an
offering memorandum (including any amendment thereto) contains a misrepresentation, provided that the remedies for rescission or damages are exercised by the investor within the time limit prescribed by the securities legislation of the investor’s province. The investor should refer to any applicable provisions of
the securities legislation of the investor’s province or territory for particulars of these rights or consult with a legal advisor. For further details, please see “Statutory Rights of Action” at the end of this Presentation.

The Presentation is not intended to be distributed, or passed on, directly or indirectly, to any other class of person and in any event under no circumstances should persons of any other description rely or act upon the contents of the Presentation. The Presentation and its contents are confidential and must not be
distributed or passed on, directly or indirectly, to any other person. The Presentation is being supplied to you solely for your information and may not be reproduced, further distributed or published in whole or in part by any other person.

The information has not been verified nor independently verified by the Company’s advisers and is subject to material updating, revision and further amendment.
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Information contained in the Presentation may include 'forward-looking statements'. These forward-looking statements may involve substantial risks and uncertainties and actual results and developments may differ materially from those expressed or implied by these statements by a variety of factors. Forward-
looking statements are sometimes identified by the use of forward-looking terminology such as "believe", "expects", "may", "will", "could", "should", "shall", "risk", "intends", "estimates", "aims", "plans", "predicts", "continues", "assumes", "positioned" or "anticipates" or the negative thereof, other variations
thereon or comparable terminology. These forward-looking statements speak only as at the date of this Presentation. All statements other than statements of historical facts included herein, including, without limitation, those regarding the Company's financial position, business strategy, plans and objectives of
management for future operations (including development plans and objectives relating to the Company's business) are forward-looking statements.

These forward-looking statements speak only as at the date of this Presentation. In addition, all projections, valuations and statistical analyses provided in this Presentation may be based on subjective assessments and assumptions and may use among alternative methodologies that produce different results and
should not be relied upon as an accurate prediction of future performance. No statement in this Presentation is intended to be nor may be construed as a profit forecast or estimate, and no statement in this Presentation should be interpreted to mean that earnings per share of the Company for the current or future
financial years would necessarily match or exceed the historical published earnings per share of the Company. No representation or warranty, express or implied, is made or given by or on behalf of the Company, Liberum or Tamesis, their advisers or any of their respective parent or subsidiary undertakings or the
subsidiary undertakings of any such parent undertakings or any of the directors, officers or employees of any such person as to the accuracy, completeness or fairness of the information or opinions contained in the Presentation and no responsibility or liability is accepted by any person for such information or
opinions or for any liability, howsoever arising (directly or indirectly) from the use of the Presentation or its content or otherwise in connection therewith. No person has been authorised to give any information or make any representations other than those contained in the Presentation and, if given and/or made,
such information or representations must not be relied upon as having been so authorised. The contents of the Presentation are not to be construed as legal, financial or tax advice.

A number of risks, uncertainties and other factors could cause actual results to differ materially from the results discussed in forward-looking statements, including, but not limited to the following the Company’s dependence on its mining properties; gold price volatility; risks associated with the conduct of the
Company’s mining activities in Tanzania; legislative and regulatory developments; consent or permitting delays; risks relating to the Company’s exploration, development and mining activities; risks relating to mineral resources and reserves; the Company’s inability to obtain insurance to cover all risks, on a
commercially reasonable basis or at all; risks relating to reliance on the Company’s management team and outside contractors; control of costs and expenses including inability to fund capital expenditures; lack of cash flow; reliance on financing; general industry and market conditions and growth rates; general
economic conditions and level of economic activity including interest rate and currency exchange rate fluctuation; current global financial conditions; and current global conditions relating to COVID-19. You are cautioned that the foregoing list is not exhaustive.

In some instances, material factors or assumptions are discussed in this Presentation in connection with statements containing forward-looking statements. Such material factors and assumptions include, but are not limited to the Company’s ability to execute on its mine plan; there being no significant disruptions
affecting the Company’s operations; political and legal developments in jurisdictions where the Company operates; the accuracy of the Company’s mineral reserve and mineral resource estimates; global exchange rates; prices for diesel, natural gas, fuel oil, electricity and other key supplies being approximately
consistent with current levels; equipment, labour, and material costs increasing on a basis consistent with the Company’s current expectations; there being no cases of COVID-19 in the Company’s workforce; the responses of the relevant governments to the COVID-19 outbreak being sufficient to contain the impact
of the COVID-19 outbreak; and that additional financing is still available. Because of the risks, uncertainties and assumptions contained herein, prospective investors should not read forward-looking statements as guarantees of future performance or results and should not place undue reliance on forward-looking
statements. Nothing in this Presentation is, or should be relied upon as a promise or a representation as to the future.

Certain industry, market and competitive position data contained in this Presentation may have come from the Company's own internal research and estimates based on the knowledge and experience of the Company's management in the market in which the Company operates. While the Company believes that
such research and estimates are reasonable, they, and their underlying methodology and assumptions, have not been verified by any independent source for accuracy or completeness and are subject to change without notice. Accordingly, undue reliance should not be placed on any of the industry, market and
competitive position data contained in this Presentation. Certain percentages and amounts in this Presentation may not sum due to rounding.

To the extent any forward-looking statement in this Presentation constitutes a “future-oriented financial information” or “financial outlooks” within the meaning of applicable Canadian securities laws, such information is being provided to demonstrate the outlook of the Company’s activities and results, and you are
cautioned that this information may not be appropriate for any other purpose, and you should not place undue reliance on such future-oriented financial information and financial outlooks. Future-oriented financial information and financial outlooks, as with forward-looking statements generally are, without
limitation, based on the assumptions and subject to the risks set out above. The Company does not have firm commitments for all the costs, expenditures, prices or other financial assumptions used to prepare the future-oriented financial information or financial outlooks, or assurance that such operating results will
be achieved, and accordingly, the complete financial effects of these costs, expenditures, prices, and operating results are not objectively determinable. The Company’s actual financial position and results of operations may differ materially from management’s current expectations.

The Company and its management believe that the future-oriented financial information and financial outlooks have been prepared on a reasonable basis, reflecting management’s best estimates and judgments. However, because this information is highly subjective and subject to numerous risks including the risks
discussed above, it should not be relied on as necessarily indicative of future results. Except as otherwise required by applicable securities laws, the Company undertakes no obligation to update such financial information and financial outlooks.

The Company expressly reserves the right, without giving reasons therefore, at any time and in any respect, to amend or terminate discussions with you without prior notice and hereby expressly disclaims any liability for any losses, costs or expenses incurred.

Except to the extent required by applicable law or regulation, none of the Company, its subsidiaries, or its or their respective directors, officers, employees, advisors or agents, or any other person undertakes or is under any duty to update the Presentation or to correct any inaccuracies in any such information which
may become apparent or to provide you with any additional information. Any information contained in this Presentation that is derived from publicly available or third-party sources has not been independently verified. No representation or warranty is made as to the accuracy, completeness or reliability of such
information. The Company expressly disclaims any obligation or undertaking to disseminate any updates or revisions to any forward-looking statements contained in the Presentation to reflect any changes in its expectations with regard thereto or any change in events, conditions or circumstances on which any
statement is based, except as may be required by applicable law.

By accepting this Presentation (whether in hard copy form or electronically), you irrevocably represent, warrant and undertake to the Company that (i) you are a Relevant Person; and (ii) you have read and agree to be bound by the limitations and restrictions set out above and, in particular, will be taken to have
represented, warranted and undertaken that you have read and agree to comply with the contents of this notice including without limitation the obligation to keep this Presentation and its contents confidential.

Unless otherwise stated, all references in this Presentation to amounts of money are expressed in United States dollars.



W
W

W
.SH

A
N

TA
G

O
LD

.C
O

M

SHANTA GOLD – EQUITY RAISE
4

Management and directors own 8.6% of Shanta Gold (AIM:SHG)

EXPERIENCED MANAGEMENT AND BOARD
4

ERIC ZURRIN
CEO

▪ 19 years' experience in 
mining including 6 
years in Tanzania and 5 
years in Asia

▪ Previously CFO of 
Shanta Gold

▪ Previously with UBS 
Investment Bank 
covering Metals & 
Mining Africa/ Middle 
East

LUKE LESLIE
CFO

▪ 19 years’ experience in 
mining including 7 
years in Tanzania and 4 
years in China

▪ Previously with UBS 
Investment Bank 
covering Metals & 
Mining Africa/ Middle 
East

▪ Formerly management 
consultant at 
Accenture

TONY DURRANT
Chairman

▪ Former Global Head of 
Metals & Mining at UBS 
Investment Bank

▪ Currently Chairman of 
the Investment Advisory 
Committee Arias 
Resource Capital 
Management

ROB FRYER
Non-Executive Director

▪ Led global mining 
practice at Deloitte

▪ 40 years’ experience in 
audit/finance

KEITH MARSHALL
Non-Executive Director

▪ 35 years’ experience 22 
years with Rio Tinto

▪ Former President of Oyu
Tolgoi in Mongolia and 
MD Palabora in South 
Africa

KETAN PATEL
Non-Executive Director

▪ MD of Export Trading 
Group, soft commodity 
trading in 22 countries 
across Africa

▪ Founder Shanta Gold

On today’s call: Executive Directors
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Proven track record of delivering value to shareholders

SHANTA GOLD – MANAGEMENT TRACK RECORD
5

Shanta’s relative share price performance during the past three years, versus 
industry peers and gold spot price

Current management team

Shanta Gold3

(496% return)

Peer Index4

(76% return)

Gold Price5

(53% return)

1. Net debt and Market Cap based on the figures reported in quarterly results presentations since Q3 2017, rounded to the nearest US$1million
2. Q3 2020 Market Cap calculated using 20.0p share price (15 October 2020)
3. Relative performance measured over 3-year period from 17 September 2017 to 17 September 2020
4. Industry peer index represents combined relative performances of HUM, PAF, CMCL, RSG, CGH, SRB and CEY
5. Gold NYMEX Near Term prices presented

46 40 38 38 35 32 30 27 21 14 15

5

33 59 61 57
48 53

71 81 80
109 108 144

221

Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3

42% 98%

Net cash:
US$2m

Shanta Gold Enterprise Value
EV (US$m) = Net debt + Market Cap 1,2

Market Cap (US$m)

Net debt (US$m)

EV
$226m

EV
$79m

Aug 

2017

Sep 

2020

2017 2018 2019 2020

Net debt:
US$5m
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PROPOSED PLACING TO RAISE UP TO US$40 MILLION

USE OF PROCEEDS US$m

West Kenya - infill drilling 15 – 20

Expansion drilling and general corporate purposes 6 – 13

West Kenya – technical studies 4 – 6

West Kenya - working capital1 and transaction 

costs
8

TOTAL 40

Advancing Africa’s highest grade +1m oz gold deposit to a Definitive Feasibility Study

• Accelerated bookbuild to raise up to US$40.0m 
for the West Kenya Project and for general 
corporate purposes

• Planned workstreams:

• Infill drilling to convert resources into 

reserves

• Resource expansion drilling

• Pre-feasibility study

• Definitive Feasibility study

6

1. To be spent over 36 months

TIMETABLE INDICATIVE DATE

Announce accelerated bookbuild 4:30 pm, 22 October 2020

Announce completion of accelerated bookbuild 7:00 am, 23 October 2020

Trade date 23 October 2020

Admission and settlement 30 October 2020 (T+3)
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PRO FORMA BALANCE SHEET US$m

Debt

Convertible Loan Notes1 9.8

Sandvik SRP AB2 0.5

Exim Bank3 1.5

Gross Debt4 11.8

Cash5 46.7

Net Cash 34.9

PRO FORMA CAPITAL STRUCTURE

PRO FORMA CAPITAL STRUCTURE SHARES

Existing Issued Share Capital 848,581,223

Placing Shares [  ]

Subscription Shares [  ]

Enlarged Issued Share Capital [  ]

7

1. Proforma cash derived as unrestricted cash as at 30 June 2020 plus targeted gross equity raise proceeds 

1. Unsecured convertible loan notes with semi-annual coupon totalling 13.5% 
due in April 2021. Conversion price of US$0.4686 per share

2. Underground mining equipment financing

3. Local lender in Tanzania, secured against the NLGM Power Station

4. Excludes forward sales totalling 11,000 oz for delivery between Nov 2020-
Jan 2021 at an average price of US$1,251 /oz

5. Includes US$6.7m of existing unrestricted cash as at 30 September 2020

PRO FORMA CAPITALISATION SUMMARY

Share Price (GBP) 20.0 p

Market Capitalisation US$221 m

Net Cash US$35 m

Enterprise Value US$186 m
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• Highly prospective gold project in the Lake Victoria gold field

• US$64 m invested since 2010

• Resources: 1.18 Moz at 12.6 g/t

• Scoping study in place; Infill drilling to begin in Q4 2020

• LOM Avg Production: 105 koz

• LOM Avg AISC4: US$681/oz

WEST KENYA PROJECT

• Open pit gold project in prospective greenstone belt in 
Central Tanzania

• Reserves: 243 koz at 3.00 g/t (Est. 7 Year Mine Life)

• Resources: 0.90 Moz at 2.38 g/t

• LOM Avg Production: 32 koz

• LOM Avg AISC4: US$869/oz

SINGIDA PROJECT

SHANTA GOLD OVERVIEW
9

East-Africa focused portfolio with compelling growth pipeline

KENYA

TANZANIA Dar es Salaam

NEW LUIKA 
GOLD MINE

SINGIDA 
PROJECT

Nairobi

WEST KENYA
PROJECT

• High grade, low cost gold operation in the under-explored Lupa Gold field in SW Tanzania

• Mine Life through to at least 2025 (based on reserves)

• Reserves: 410 koz at 3.23 g/t

• Resources: 1,091 koz at 2.64 g/t

• 2020 Production Guidance: 80-85 koz

• 2020 AISC Guidance: US$830-880/oz3

NEW LUIKA GOLD MINE

Summary Capitalisation1

Share Price (GBP) 20.0p

Market Capitalisation US$220.6 m

Net Debt US$5.1 m

Enterprise Value US$225.7 m

Top Shareholders2

Odey Asset Management 17.0%

Board & Management 8.6%

Sustainable Capital 6.5%

Barrick Gold 6.4%

Brooks Macdonald 2.5%

1. Market Cap calculated using 20.0p share price (15 October 2020)
2. As of 30 September 2020.
3. Development costs at the BC, Luika and Ilunga underground operations are not included in AISC
4. Calculated in accordance with World Gold Council methodology
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HIGH QUALITY PORTFOLIO OF GOLD ASSETS
10

1. Using a LOM gold price of US$1,700 /oz
2. Development costs at the BC, Luika and Ilunga underground operations are not included in AISC
3. 2020 (Annualised) figures based on Q3 YTD results
4. Before non-cash loss on unsettled forward contracts
5. Calculated in accordance with World Gold Council methodology

Total resources of 3,177k oz grading 3.58 g/t and reserves of 653k oz grading 3.15 g/t

Singida
Gold Project

Open pit, construction ready, project in 

prospective greenstone belt in Central Tanzania

Initial 7-yr mine life through to at least 

2029
(based on reserves)

Reserves:

243 koz at 3.00 g/t
Resources:

904 koz at 2.38 g/t

LOM production:

32 kozpa
LOM cash costs:

US$843/oz
LOM AISC5:

US$869/oz

Post-tax NPV8%: 

US$56 m1

West Kenya
Gold Project

Highly prospective project in Lake Victoria 

greenstone belt; Scoping Study in place; PFS and 

DFS to follow after infill drilling campaign

US$64 m invested since 2010

Estimated initial 9-yr mine life 

Resources:

1,182 koz at 12.6 g/t

LOM production:

105 kozpa

LOM cash costs:

US$463/oz
LOM AISC5:

US$681/oz

Post-tax NPV8%: 

US$340 m1

New Luika
Gold Mine

High grade low, low cost gold operation in the 

under-explored Lupa Gold field in SW Tanzania

Mine life through to at least 2025
(based on reserves)

Reserves:

410 koz at 3.23 g/t
Resources:

1,091 koz at 2.64 g/t

Q3 YTD production:

62,356 oz
Q3 YTD cash costs:

US$586/oz
Q3 YTD AISC2:

US$838/oz

2020 prod'n guidance:

80-85 koz
2020 AISC guidance2:

US$830-$880/oz
2020A EBITDA3,4:

US$71.8 million

Production Growth Development
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38
46 48

72

2017 2018 2019 2020A

CASH GENERATIVE, FUTURE DIVIDEND PAYING GOLD PRODUCER
11

EBITDA (US$m)1,2

NET DEBT REDUCTION (US$ million)3

Proven track record of consistent operation performance

24%

CAGR %

1. 2020 Annualised (“2020A”) figures based on Q3 2020 YTD results, annualised using Q3 YTD realised gold price 
of US$1,530/oz

2. Before non-cash loss on unsettled forward contracts
3. Period since current management team were appointed
4. The above intended dividend is based on forward-looking statements about the Company’s future 

performance. These statements are based on management's assumptions and beliefs in light of information 
currently available to it and, therefore, you should not place undue reliance on them. A number of important 
factors could cause actual results to be materially different from and worse than those discussed in forward-
looking statements. Such factors include, but are not limited to: (i) changes in economic conditions affecting 
operations; (ii) fluctuations in currency exchange rates; (iii) the gold price; (iv) the ability to reduce debt; (iv) 
operational performance.

COMPANY DIVIDEND POLICY4

It is the current intention of the Board to pay a 

dividend on a half yearly basis, beginning April 

2021, which will be subject to completion of the 

Placing, the Company’s performance and market 

conditions.

46
40 38 38

35
32 30

27

21

14 15

5

Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3

2017 2018 2019 2020

(2)

US$7.8m cash paid to 
acquire West Kenya 
Project in Q3 2020
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ESG INITIATIVES INTEGRAL TO BUSINESS MODEL
Shanta maintains a strong social license to operate with a long term sustainable approach

12

Top 10 
Employer in 
Tanzania (2018)1

1. Named by the Association of Tanzania Employers, a national award spanning all industries
2. MDA = Mine Development Agreement
3. Measured based on total spend over the period 2017-2019

Local 
expertise

99.5% employees 
recruited 
locally in 
country

40%New Luika staff 
recruited from 
nearby villages

✓ 100% of GM’s are Tanzanian

✓ 98% of HOD’s are Tanzanian

Working 
together

$115m+
Paid to Government 
of Tanzania

Strong and open 
relationships with 

Senior Government 
Ministers

Zero MDA2

participation 
by Shanta in 
its history

Positive local 
impact

497
Tanzanian businesses 
supported3

81%
Recurring in-country 
procurement3

$161m
Paid to Tanzanian 
suppliers in the last 
3 years

Environmental
responsibility

0Significant 
environmental 
incidents

✓
Home to the largest solar
farm in Tanzania

0%

14%
25%

2019 2020E 2021E

% power drawn 
from grid

✓
Renewables key to power and 
carbon strategy

✓
Carbon offsetting in local 
Patamela forest reserve
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SHANTA VALUE PROPOSITION
13

Implied price/NPV implies significant discount

Market capitalisation and group NPV by asset (US$m)1,2,3,4

Stage:
Annual prod’n:

Producing
80-85 koz

Construction
32 koz

Scoping
105 koz

653 koz 

@ 3.15 g/t
Total group-wide reserves

3,177 koz 

@ 3.58 g/t
Total group-wide resources

1. Market Cap calculated using 20.0p share price (15 October 2020)
2. NLGM NPV bar sizing for illustrative purposes only
3. Singida Project economics prepared internally as announced 07 October 2020, using a LOM gold price of US$1,700 /oz, 8% discount rate
4. West Kenya Project economics prepared by independent consultant Bara Consulting Pty using a LOM gold price of US$1,700 /oz, 8% discount rate
5. 2020 (Annualised) figures based on Q3 YTD results
6. Before non-cash loss on unsettled forward contracts
7. Development costs at the BC, Luika and Ilunga underground operations are not included in AISC
8. Using January 2014 resource estimate at New Luika Gold Mine of 794 koz

Reserves: 410 koz @ 3.23 g/t
Resources: 1,091 koz @ 2.64 g/t

2020A EBITDA5,6: US$71.8 m

2020 prod'n guidance: 80-85 koz

2020 AISC guidance7: US$830-$880/oz

Implied 60% resources conversion rate8
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Shanta is one of the lowest cost practitioners of Long Hole Open Stoping underground mining, the 

expected mining method for the West Kenya Project

WEST KENYA GOLD PROJECT - OVERVIEW
15

HIGH QUALITY ASSET
• Acquisition of a high-quality gold project with high grade gold resource
• Inferred NI 43-101 resource of 1,182,000 ounces gold grading 12.6 g/t

1

LONG TERM EXPLORATION POTENTIAL
• Major presence in a geologically rich and underexplored greenstone gold 

region
• Within the globally recognised Lake Victoria gold fields, home to Global 

Tier 1 assets North Mara and Geita Gold Mine

2

DIVERSIFICATION
• Expands Shanta’s operating presence in East Africa across Tanzania and 

Kenya
• Underground mining specialist with a diversified portfolio of assets 

delivering growth

3

GROWTH
• Increases Shanta’s gold resource inventory to over 3 Moz contained gold 

with the prospect of future growth
4

COMPLEMENTARY ASSET
• Established Centre of Excellence at New Luika to complement the West 

Kenya project team based in Kisumu, Kenya
• Complementary language and legal systems between Tanzania and 

Kenya based on English law

5

KENYA

WEST KENYA
PROJECT

Nairobi
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WEST KENYA GRADE BENCHMARKING 3

Sources: Corporate disclosure as of 1 September 2019
1. Roxgold grades relate to reserves
2. Sabina grades represent Black River Project
3. All grades are Measured & Indicated (JORC, NI 43-101) other than West Kenya which is Inferred (NI 43-101)

2

West Kenya Project Has An Inferred Resource Grade Of 12.6 G/T

HIGH RETURNS
• Post-tax NPV8% of US$340m at US$1,700/oz
• Unlevered IRR of 110%
• Average annual EBITDA of $118m over initial 9-year mine life

6

1
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The West Kenya project area 

covers the majority of the 

Archaean Busia-Kakamega Belt, 

the northern most greenstone 

belt in the Lake Victoria gold 

field

Lake Victoria is home to Global 

Tier 1 assets and over 35 

million ounces of gold 

production since 1990

South West Kenya is 

underexplored and highly 

prospective

WEST KENYA GOLD PROJECT – LAKE VICTORIA GOLD FIELD
16

1. Gokona: North Mara underground mine

2. Nyabirama: North Mara open pit mine

Geita

1

2

North 

Mara
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Resource expansion at West Kenya would result in significant upside to the NPV

WEST KENYA - PROJECT HIGHLIGHTS
17

ROBUST FUNDAMENTALS TRANSFORMATIONAL ECONOMICS1

Gold Resource (NI 43-101) Exceptional grades

Highly prospective ground Historical investment

NPV on existing resource only Initial Life of Mine (“LOM”)

LOM EBITDA LOM AISC2

Inferred NI 43-101 Mineral Resource 
Estimate spanning two significant 
deposits (Isulu and Bushiangala)

Believed to be one of the highest 
grading +1 Moz gold deposits in Africa NPV calculated using LOM gold price 

of US$1,700/oz and 8% discount rate

Several value levers available to 
extend LOM and Project NPV. Secures 
Shanta’s presence across East Africa in 

the long-term

Within the Lake Victoria gold fields 
located in NW Tanzania and SW Kenya, 
home to Global Tier 1 assets including 

North Mara and Geita Gold Mine

Investment in exploration activities 
since 2010 includes 221,000 metres of 

drilling and 80,000 soil samples

Projected return on investment has 
the potential to be exceptional for 

shareholders

Shanta’s experience of tight cost 
control expected to feed into an 

efficiently managed and highly cash 
generative operation

1,182,000 oz 12.6g/t $340m NPV
110% IRR

9 yrs LOM

1,161 km2 $64m US$1bn + US$681 /oz

1. Economics highlights prepared by independent consultant Bara Consulting Pty using a LOM gold price of US$1,700 /oz
2. Calculated in accordance with World Gold Council methodology
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WEST KENYA GOLD PROJECT – 2020 SCOPING STUDY SUMMARY
18

PROJECT HIGHLIGHTS

Using a LOM gold price of US$1,700 /oz:

▪ Average EBITDA of US$118 m

▪ Average annual gold production of 105koz for an initial 9-year mine life

▪ LOM C1 cash costs of US$463/oz

▪ Estimated pre-production capital cost of US$161 m

West Kenya Mineral Resource Estimate – May 2018

Prospect
Ore

(Mt)

Grade

(g/t Au)

Contained (koz

Au)

Inferred Isulu 2.5 13.0 1,060

Inferred Bushiangala 0.4 9.9 122

Total 2.9 12.6 1,182

West Kenya Economics Summary - Assuming $1,700/oz Au Price

Metrics Units Results

Mine life years 9.0

Contained gold mined koz 1,032

Mill throughput ktpa 480

Milled tonnes Mt 3.45

Gold recovery % 92

Recovered content koz 949

Average head grade mined g/t 9.3

Gold production kozpa 105

C1 cash cost US$/oz 463

AISC1 US$/oz 681

Pre-production capex US$m 161

Average annual EBITDA US$m 118

West Kenya Economics Summary - Assuming $1,900/oz Au Price

Metrics Units Results

NPV8% (post-tax) US$m 425

Unlevered IRR (post-tax) % 166%

Average annual EBITDA US$m 138

Source:  Data summarized from internal scoping study, prepared by Bara Consulting

1. Calculated in accordance with World Gold Council methodology
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Isulu and Bushiangala designed infill drilling targeting the potential for reserves of 786koz @ 

12.82 g/t 1

DRILLING PROGRAMME – 3 PHASES TARGETING BETWEEN 0-700M BELOW SURFACE
19

Isulu

Bushiangala

300 m

1. Management estimate based  on historical drilling data and geological interpretation. Assumes  65% conversion from Measured & Indicated into reserves

3 Drilling Phases
1. 0-150 meters deep
2. 150-400 meters deep
3. 400-700 meters deep
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Numerous proximal targets for potential to significantly increase the gold resource

WEST KENYA - UPSIDE POTENTIAL WITHIN THE EXISTING NI 43-101 RESOURCE
20
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DEVELOPMENT

21



W
W

W
.SH

A
N

TA
G

O
LD

.C
O

M

SHANTA GOLD – EQUITY RAISE
22

A complementary growth project with low capex requirements and attractive returns funded 

from existing cash flow in Tanzania

SINGIDA GOLD PROJECT - OVERVIEW
22

OVERVIEW

▪ Open pit gold project covering an area of c.98 km2 located in prospective greenstone 

belt within the Ikungi District in the Singida Region of Central Tanzania

▪ Will become Shanta’s second producing mine and a key contributor to the next stage 

of the company’s growth

▪ In May 2020, announced JORC compliant gold reserve totaling 243 koz at 3.0 g/t

o 91% of contained gold within reserves are less than 120 metres from surface, 

highlighting the potential for reserve expansion at depth

▪ High grade below the open pits suggests future underground mine potential

▪ The project is fully permitted and construction is underway

PROJECT LOCATION

TANZANIA

SINGIDA PROJECT

Dar es Salaam

PROJECT DEVELOPMENT TIMELINE

Q4 2020 Q4 2022

Updated Mine 
Plan and Project 

Economics

JORC Reserves and Resources as at 26 May 2020 1

Ore

(Mt)

Grade

(g/t Au)

Contained

(koz Au)

Probable Reserves 2.51 3.00 243

Measured 1.63 3.39 179

Indicated 4.02 2.36 306

Measured & Indicated 5.65 2.66 484

Inferred Resources 6.15 2.12 418

Total Resources 11.80 2.38 904

1. Total Resources are inclusive of reserves.

First gold 
production

Construction 
Commences

Plant 
engineering 

& design

Mine 
development 
& early works

Procurement, 
civil works & 
pre-stripping

Site 
deliveries

TSF 
construction

Power supply 
installation
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Profitable and complementary construction ready growth project
SINGIDA GOLD PROJECT – ECONOMICS SUMMARY

23

PROJECT HIGHLIGHTS

Using a LOM gold price of US$1,700 /oz:

▪ Post-tax NPV8% of US$56 m and unlevered post-tax IRR of 49%

▪ Project payback period of 3 years

▪ Average EBITDA of US$27 m p.a. over the LOM

▪ Average annual gold production of 32koz for an initial 7-year mine life 

through to at least 2029

▪ LOM cash costs of US$843/oz and AISC1 of US$869/oz

▪ Estimated pre-production capital cost of US$26 m for mine construction, 

plus US$10 m for pre-stripping targeting a 1,000 tonne per day open pit 

operation

NPV (post-tax) sensitivity to Gold Price 
and Discount Rate (US$m)

Gold Price
Discount Rates

0% 8% 10%

US$1,500 /oz 69 39 34

US$1,700 /oz 94 56 50

US$1,900 /oz 119 73 65

US$2,100 /oz 144 90 81

IRR sensitivity 
to Gold Price (%)

Gold price IRR (%)

US$1,500 /oz 38

US$1,700 /oz 49

US$1,900 /oz 59

US$2,100 /oz 68

Singida Project Economics Summary – Assuming $1,700/oz Au Price

Metrics Units Results

LOM (excluding construction) years 7.0

Total material mined t 36,711,000

Contained gold mined oz 243,000

Strip ratio w:o 14.2:1

Mill throughput tpy 365,000

Head grade g/t 3.0

Processing recovery – Gold % 91.0

Gold production koz 221

Cash costs US$/oz 843

AISC1 US$/oz 869

Pre-production capex US$m 36.8

Sustaining capex US$m 2.9

NPV8% (post-tax) US$m 56.3

Unlevered IRR (post-tax) % 49%

Average annual EBITDA over LOM US$m 27.0

Singida Project Economics Summary – Assuming $1,900/oz Au Price

Metrics Units Results

NPV8% (post-tax) US$m 73.3

Unlevered IRR (post-tax) % 59%

Average annual EBITDA over LOM US$m 32.8

1. Calculated in accordance with World Gold Council methodology
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91% of contained ounces within Singida’s LOM reserve are less than 120 metres from surface

SINGIDA – POTENTIAL FOR RESOURCE EXPANSION AND VALUE UPSIDE
24

Au_g/t

Representation of potential reserve expansion

Gold Tree pit designed with depth of 165 m Jem pit designed with depth of 120 m
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SHANTA GOLD – EQUITY RAISE

3.2 million ounces of high grade reserves and resources across a regional portfolio

SHANTA GOLD: INVESTMENT CASE

Management track record

Cash generative gold 
producer

High quality portfolio of 
gold assets

ESG initiatives integral to 
business model

Highly compelling growth 
prospects

1

2

3

4

6

▪ Very cash generative (Annualised EBITDA2,3 of US$102m at US$1,900/oz)

▪ Attractive annualised free cash flow yield of around 17%

▪ Intention to pay an inaugural dividend in April 2021

▪ Three assets across two countries

▪ Reserves of 653koz at 3.15 g/t and resources of 3.2Moz at 3.58 g/t

▪ Low cost assets - 2020 AISC Guidance of $830 - 880/oz4 at NLGM

▪ West Kenya: scoping study with 105koz p.a. production potential

▪ Singida: low capital intensity construction project resulting in 32koz p.a. production 
funded from existing Tanzanian cash flow

▪ 3-year performance of meeting or exceeding production and cost guidance

▪ Disciplined cost control enabling $42m gross debt reduction since 2017

▪ Company realised net cash in 2020, first time in its producing history

▪ 20-year successful track record in Tanzania

▪ Established social license to operate

▪ ESG considerations are core to management decision making

Underground gold mining 
(LHOS)1 experts5 ▪ One of the lowest cost practitioners of Long Hole Open Stoping underground mining, 

the expected mining method for the West Kenya Project

1. LHOS = Long Hole Open Stoping
2. 2020 Annualised (“2020A”) figures based on Q3 2020 YTD results, adjusted to reflect spot price of US$1,900/oz
3. Before non-cash loss on unsettled forward contracts
4. Development costs at the BC, Luika and Ilunga underground operations are not included in AISC



W
W

W
.SH

A
N

TA
G

O
LD

.C
O

M

APPENDICES

27



W
W

W
.SH

A
N

TA
G

O
LD

.C
O

M

BENCHMARKING

28



W
W

W
.SH

A
N

TA
G

O
LD

.C
O

M

SHANTA GOLD – EQUITY RAISE
29

1.68 1.69
2.23 2.50

3.22 3.33 3.42 3.60 3.95

7.34

Yamana Galiano Hummingbird Resolute Charaat Pan African Goldenstar Shanta Gold Caledonia Roxgold

BENCHMARKING1 – ASSET QUALITY
29

Industry Peer Group
Resource size 

(koz)
Reserve size 

(moz)
Production (FY20E)

(koz)
Production growth 

(FY17-20E)
# Assets

Yamana 24,747 7.86 786 (2%) 5

Galiano 3,861 2.38 235 5% 1

Hummingbird 2,005 0.68 118 9% 2

Resolute 11,870 4.68 430 9% 4

Charaat 10,939 1.22 55 22% 3

Pan African 35,970 10.92 179 1% 4

Goldenstar 14,065 1.79 200 (9%) 2

Shanta Gold 3,177 0.65 80-85 1% 3

Caledonia 887 0.52 55 (1%) 1

Roxgold 2,055 0.66 125 (1%) 3

Yamana 24,747 7.86 786 (2%) 5

Shanta’s group-wide resource quality ranks highly amongst industry peer group

Resource grade (g/t)

1. Source: Liberum research estimates
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2.00 
2.51 

3.41 3.57 3.72 
4.46 

4.91 

6.11 

7.88 

21.35 

Shanta Gold Hummingbird Goldenstar Resolute Caledonia Roxgold Pan African Yamana Galiano Charaat

BENCHMARKING1 – VALUATION

Shanta’s value rating heavily versus industry peers

30

EV/EBITDA (FY2021E) – Shanta versus peer group

1. Source: Liberum research estimates
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HIGH-IMPACT SUSTAINABILITY PROGRAMMES

Supporting the needs of our local communities

32

>1,500
Local farmers enrolled in Shanta’s agriculture 
programme

Revenues generated for local farmers by one 
recent crop harvest, through the programme

447 tonnes
Sesame harvested by newly-trained farmers in 
2019, alongside Maize, Sorghum, Ground Nut, 
Sweet Potato and Bambara harvests

1,300 hours
Skilled volunteer time spent at schools 
near New Luika in 2019 as part of Shanta’s 
“Into Africa – Partners in Learning” 
partnership

New Luika hosts Tanzania’s largest 
solar farm; renewable energy is  

central to Shanta’s power strategy

40%
Proportion of 
Shanta’s employees 
recruited from rural 
communities around 
New Luika130

Blood donations made 
by employees in 2019 
alongside Shanta’s HIV 
awareness campaign

US$0.5 million

SHANTA GOLD – EQUITY RAISE
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OUTSTANDING SAFETY RECORD

Note: The International Council on Metals & Mining’s (ICMM) members comprise 27 of the largest 
global metals & mining companies

3.88 

1.79 

1.12 
1.00 1.03 

ICMM
5-yr avg

Shanta
2017

Shanta
2018

Shanta
2019

Shanta
H1 2020

TRIFR RATE
(TOTAL RECORDABLE INJURY FREQUENCY RATE)

Shanta is among the safest gold mining employers

5.4 million
Hours since last recorded LTI

(from Dec 2017 to Sep 2020)

33
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RECOGNISING LOCAL TALENT AT NEW LUIKA AND SINGIDA

SHANTA’S TANZANIAN WORKFORCE IS ONE OF ITS GREATEST STRENGTHS

34

100%
2 out of 2 are 

Tanzanian 

98%
39 out of 40 are 

Tanzanian 

99.5%
726 out of 730 are 

Tanzanian 

GENERAL MANAGERS

SITE MANAGEMENT POSITIONSSITE WORKFORCE

99.5%
of site workforce are Tanzanian

100%
of HOD’s are Tanzanian

Nationals

Expats

2018:
100%

2019:
100%

2019:
98%

2018:
98%

2019:
99.3%

2018:
99.2%
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Believed to be one of the highest grading +1 Moz gold deposits in Africa

WEST KENYA - NI 43-101 DEPOSITS
36

Isulu

Bushiangala

8
5
0
m

Inferred resource of 1,182,000 ounces gold grading 12.6 g/t

- Isulu: 2.5 Mt @ 13.0 g/t for 1.06 Moz

- Bushiangala: 0.4 Mt @ 9.9 g/t for 0.12 Moz
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WEST KENYA – LIFE OF MINE PLAN SUMMARY

A long life, low cost gold producer

LOM OPERATING METRICS UNITS RESULTS

LOM (excluding construction) years 9

Mined tonnes (Underground) kt 3,086 

Mined tonnes (Open pit) kt 364

Mined tonnes (Total) kt 3,450

Mined gold content koz 1,032

Mined grade g/t 9.30 

Mill capacity ktpa 480 

Process recovery % 92.0 

Recovered grade g/t 8.6

Recovered content koz 949

LOM Projections - Production and C1 Cash Costs

37

Source:  Data summarized from internal scoping study, prepared by Bara Consulting
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WEST KENYA – ECONOMICS SUMMARY

NPV8% (post-tax) of US$340m at US$1,700/oz gold price

LOM FINANCIAL METRICS UNITS RESULTS

Gold Price US$/oz 1,700

Revenue US$m 1,614

Operating Cost US$m 553

Total Capital Cost US$m 266

Free Cashflow (Pre-Tax) US$m 795

LOM C1 Cash Cost US$/oz 463

LOM AISC3 US$/oz 681

Pre-Tax Project NPV8 US$m 507

Post-Tax Project NPV8 US$m 340

Operating Margin % 66

LOM Projections1 – EBITDA and Operating Margin % 2

1. Figures prepared using a LOM gold price of US$1,700 /oz
2. Derived as the differential between revenue and C1 cash costs, as a proportion of revenue
3. Calculated in accordance with World Gold Council methodology

38

Source:  Data summarized from internal scoping study, prepared by Bara Consulting
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WEST KENYA – LOM CAPITAL AND OPERATING COSTS

High grade, low tonnage allows for small scale plant and infrastructure and lower opex

LOM CAPITAL COSTS
ESTIMATED 

SPEND 
(US$m)

Mining 141

Processing 63

Infrastructure 32

Sustaining Capital 18

Other 12

Total Capital Costs 266

LOM OPERATING COSTS
ESTIMATED 

SPEND 
(US$/tonne)

Mining 87 

Processing 30

General and administration 10

Operating Costs 127 

Post Tax NPV8% Sensitivity (US$m)1

Variance Capex Opex Revenue

(40%) 412 424 51 

(35%) 403 413 87 

(30%) 394 403 123 

(25%) 385 392 159 

(20%) 376 382 195 

(15%) 367 371 231 

(10%) 358 361 268 

(5%) 349 350 304 

0% 340 340 340 

5% 331 329 376 

10% 322 319 412 

15% 313 308 448 

20% 303 298 484 

25% 294 287 520 

30% 285 277 556 

35% 276 266 592 

40% 267 255 628 

Gold Price Sensitivity

Gold Price (US$/oz)
NPV8%

(US$m)

1,200 127 

1,250 149 

1,300 170 

1,350 191 

1,400 212 

1,450 234 

1,500 255 

1,550 276 

1,600 297 

1,650 318 

1,700 340 

1,750 361 

1,800 382 

1,850 403 

1,900 425 

1,950 446 

2,000 467 

1. Figures prepared using a LOM gold price of US$1,700 /oz

39

Source:  Data summarized from internal scoping study, prepared by Bara Consulting
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NEW LUIKA GOLD MINE - OVERVIEW
41

QUARTERLY GOLD PRODUCTION AND AISC2,3 ($/OZ)

1. Total Resources are inclusive of reserves.
2. Development costs at the BC, Luika and Ilunga underground operations are not included in AISC
3. Q4 2019 AISC includes $47 /oz for accelerated power station generator refurbishments

An established cash generative operation with substantial mine life extension potential
OVERVIEW

▪ The New Luika Gold Mine is located in the Lupa Goldfield of southwest Tanzania

▪ With production commencing in 2012 New Luika is an established, low cost, cash 
generating operation boasting high grade resources

▪ In 2017, the mine successfully transitioned from an open pit operation to an 
underground operation

▪ In 2019, Shanta was successful in extending the mine life at New Luika to 2024 based 
on reserves with further exploration / extension potential at depth

▪ In 2020, Shanta was successful in extending the mine life at New Luika to 2025 based 
on reserves 

▪ Shanta’s strategy at New Luika is to maintain a rolling life of mineable ounces which 
balances the cost of exploration with visibility on future production

▪ 2020 production and AISC2 guidance of 80-85 koz and US$830-880/oz, respectively  

MINE LOCATION

TANZANIA

NEW LUIKA 
GOLD MINE

Dar es Salaam

JORC Reserves and Resources as at 30 June 20201

Ore

(Mt)

Grade

(g/t Au)

Contained

(koz Au)

Probable Reserves 3.9 3.23 410

Measured 1.0 3.22 101

Indicated 7.3 2.93 690

Measured & Indicated 8.3 2.97 791

Inferred Resources 4.6 2.05 301

Total Resources 12.9 2.64 1,091

21.3
17.7

20.5 19.7

23.9 22.4
19.9

22.7
19.6 20.2

22.2
20.0

767 776 748 769 696 701 773 723
902 833 804 883

-100

100

300

500

700

900

1100

1300

1500

-1

4

9

14

19

24

Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3

2017 2018 2019 2020

Gold Production (koz) AISC ($/oz)
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Extensive pipeline outside of existing mine plan, with potential to extend life through exploration

NEW LUIKA GOLD MINE – MINE LIFE EXTENSION POTENTIAL
42

DEVELOPMENT
OPPORTUNITIES

RESERVES AND RESOURCES

1.1m 
ounces

EXPLORATION
TARGETS

PRODUCING
DEPOSITS

LUIKA

BAUHINIA CREEK

ELIZABETH HILL

SHAMBA

ILUNGA

BLACK TREE HILL

BC EASTBC NORTH
ELIZABETH 

HILL NORTH

QUARTZBERGLAMBO ITUMBI
MANYANYA 
MATUNDASI

PORCUPINE 
SOUTH

LHS with CRF 
Backfill

LHO 

Bauhinia Creek and 
Luika deposits open 
at depth 

LHS with CRF 
Backfill

Open 

Mined Out Pit

Open at depth

BC Longitudinal 
Section – Looking 
NW

Ilunga deposit 
open at depth 

RECENT HIGHLIGHTS

▪ Discoveries on the mining licenses 

(BC North, BC East, Elizabeth Hill 

North) 

▪ Mineable reserves increased in 2019 

net of depleted ounces with modest 

exploration expenditure

▪ Exploration spend budget increased 

by 65% to US$5m for 2020

▪ 2020 exploration drilling has so far 

added a further 75 koz to Reserves at 

a conversion cost of US$12/oz
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NEW LUIKA GOLD MINE – RESOURCE CONVERSION SUCCESSES
43

Implied 60% conversion rate from resources to reserves1

2015 2016 2017 2018 2019 H1 2020

Period-end reserves (koz)

Reserve updates (koz)

Reserve depletion (koz)

▪ Since 2013, the group has spent an average of US$3 m p.a. on exploration on the mining licences, replacing 87% of reserves

▪ This equates to an average conversion cost of $49/oz. 

▪ 2020 exploration has so far converted 75 koz of additional reserves at New Luika at a conversion cost of $12/oz

Annual movement in NLGM reserves (2015 – June 2020) (koz)

1. Using January 2014 resource estimate at New Luika Gold Mine of 794 koz
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-1.5 -
-2.7 

-

-1.9 

-

-4.8 

-1.9 

5.6 7.1 7.6 

3.2 

14.7 

21.8 21.9 
23.2 

-10.0

-5.0

 -

 5.0

 10.0

 15.0

 20.0

 25.0

Cash refunds Non-cash offsets VAT outflows Cumulative VAT Receivable

VAT RECEIVABLE IN TANZANIA
44

VAT RECEIVABLE GROWTH (US$m)1

Outstanding VAT continues to be a headwind for Shanta

FY 2017 FY 2018 FY 2019 H1 2020

1. 2017-2019 figures per audited annual financial statements, H1 2020 figures per unaudited interim financial statements

July 2017 amendment to the VAT Act 2014

▪ Since July 2017, any exportation of raw minerals is treated as an 
exempt supply for which no input tax is deductible

▪ The Group exports doré bars which does not meet the definition 
of a raw mineral. Input VAT on gold doré exported by Shanta is 
therefore claimable (officially acknowledged since July 2020)

▪ There is an express legislative framework in Tanzania to apply 
VAT due to a taxpayer by way of setoff against tax due to the 
TRA

▪ Shanta has offset all of its approved VAT refunds and remaining 
VAT refunds remain subject to an audit by the TRA, prior to 
being available for offsets

Input VAT contributors
VAT outflow - proportional 

contribution

Mining equipment (Sandvik) 19%

Heavy fuel oil (“HFO”) 17%

Mining contractor 11%

Explosives contractor 9%

Drilling contractor 7%
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Sustaining capex & exploration

Royalties

G&A

Stockpile utilisation

Mine services

Processing

Direct mining cash costs

Grade (g/t)

MAINTAINING A DISCIPLINED COST BASE
45

NLGM ALL IN SUSTAINING COSTS1 (US$/oz) AND GRADE (g/t)

Tight cost control continues to be a core focus for driving shareholder value

1. Development costs at the BC, Luika and Ilunga underground operations are not included in AISC

659

Operating metrics Unit 2016 2017 2018 2019 H1 2020

Tonnes mined (UG) tonnes - 275 568 571 304

Tonnes mined (OP) tonnes 623 363 110 27 -

Direct cash cost / tonne mined US$/tonne 31 34 33 40 41

747 730 777 817
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Securities legislation in certain provinces in Canada provides certain purchasers of securities pursuant to an offering memorandum with a right of action for damages or rescission, in addition to any other rights they may have at law,
where the offering memorandum contains a “misrepresentation”, as defined in the applicable securities legislation. A “misrepresentation” is generally an untrue statement of a material fact or an omission to state a material fact that is
required to be stated or that is necessary to make any statement not misleading in light of the circumstances in which it was made. A “material fact” is a fact that would reasonably be expected to significantly affect the market price or
value of the securities.

An “offering memorandum” generally means a document, together with any amendments to that document, purporting to describe the business and affairs of an issuer that has been prepared primarily for delivery to and review by a
prospective purchaser so as to assist the prospective purchaser to make an investment decision in respect of securities being sold pursuant to an exemption from the requirement to prepare and file a prospectus contained in applicable
securities law, but does not include a document setting out current information about an issuer for the benefit of a prospective purchaser familiar with the issuer through prior investment or business contacts.

These rights, or notice with respect to thereto, must be exercised or delivered by the purchaser within the time limits prescribed by applicable securities legislation. Each purchaser should refer to the complete text of the relevant
provisions of the applicable securities legislation for the particulars of these rights or consult with a legal adviser.

The rights of action for rescission or damages described herein are in addition to and without derogation from any other right or remedy that a purchaser may have at law.

The following rights are in addition to and without derogation from any other right or remedy which purchasers may have at law and are intended to correspond to the provisions of the relevant securities laws and are subject to the
defenses contained therein. The following summaries are subject to the express provisions of the applicable securities statutes and instruments in the below-referenced provinces and the regulations, rules and policy statements
thereunder and reference is made thereto for the complete text of such provisions.

Ontario Investors

Under Ontario securities legislation, certain purchasers who purchase securities offered by an offering memorandum during the period of distribution will have a statutory right of action for damages, or while still the owner of the
securities, for rescission against the issuer or any selling security holder if the offering memorandum contains a misrepresentation without regard to whether the purchasers relied on the misrepresentation. The right of action for
damages is exercisable not later than the earlier of 180 days from the date the purchaser first had knowledge of the facts giving rise to the cause of action and three years from the date on which payment is made for the securities. The
right of action for rescission is exercisable not later than 180 days from the date on which payment is made for the securities. If a purchaser elects to exercise the right of action for rescission, the purchaser will have no right of action for
damages against the issuer or any selling security holder. In no case will the amount recoverable in any action exceed the price at which the securities were offered to the purchaser and if the purchaser is shown to have purchased the
securities with knowledge of the misrepresentation, the issuer and any selling security holder will have no liability. In the case of an action for damages, the issuer and any selling security holder will not be liable for all or any portion of
the damages that are proven to not represent the depreciation in value of the securities as a result of the misrepresentation relied upon.

These rights are not available for a purchaser that is (a) a Canadian financial institution or a Schedule III Bank (each as defined in National Instrument 45-106 — Prospectus Exemptions), (b) the Business Development Bank of Canada
incorporated under the Business Development Bank of Canada Act (Canada), or (c) a subsidiary of any person referred to in paragraphs (a) and (b), if the person owns all of the voting securities of the subsidiary, except the voting
securities required by law to be owned by directors of that subsidiary.

These rights are in addition to, and without derogation from, any other rights or remedies available at law to an Ontario purchaser. The foregoing is a summary of the rights available to an Ontario purchaser. Not all defenses upon which
an issuer, selling security holder or others may rely are described herein. Ontario purchasers should refer to the complete text of the relevant statutory provisions

British Columbia, Alberta, and Quebec Investors

The securities legislation of British Columbia and Quebec do not provide or require an issuer to provide purchasers resident in these jurisdictions any rights of action in circumstances where an offering memorandum contains a
misrepresentation. The securities legislation of Alberta does not provide or require an issuer to provide to purchasers resident in that jurisdiction any rights of action in circumstances where an offering memorandum contains a
misrepresentation and the “accredited investor” exemption is relied upon.



EMAIL
Investors: info@shantagoldltd.com
Employment: jobs@shantagold.com
General enquiries: info@shantagold.com

TANZANIA REGISTERED OFFICE

Address
Shanta Mining Co. Ltd
202, 2nd Floor, Renaissance Plaza,
Plot No. 498, Haile Selassie Road,
Masaki
P.O. Box 79408
Dar es Salaam
Tanzania

Contact numbers
Tel: +255 22 2925148-50
Fax: +255 22 2925151
Email: mining@shantagold.com
www.shantagold.com

GUERNSEY REGISTERED OFFICE

Registered Address
11 New Street
St Peter Port
Guernsey GY1 2PF

Mailing Address
PO Box 91
11 New Street
St Peter Port
Guernsey GY1 3EG

Contact numbers
Tel: +44 (0) 1481 732 153
Fax: +44 (0) 1481 712 167

@shanta_gold
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